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Cognizant (NASDAQ: CTSH) is a leading
provider of information technology,
consulting and business process
outsourcing services. Cognizant's
single-minded passion is to dedicate

our global technology and innovation
know-how, our industry expertise and
worldwide resources to working together
with clients to make their businesses
stronger. With more than 50 global
delivery centers and approximately
61,700 employees as of December 31,
2008, we combine a unigue onsite/
offshore delivery model infused by a
distinct culture of customer satisfaction.
A member of the NASDAQ-100 Index and
S&P 500 Index, Cognizant is a Forbes
Global 2000 company and a member

of the Fortune 1000 and is ranked
among the top information technology
companies in BusinessWeek's Hot
Growth and Top 50 Performers listings.

REVENUES

(in thousands)

$2,816,304

$2,135,577
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OPERATING
INCOME

(in thousands)

$381,522

STOCKHOLDERS'

$453,529

EQUITY

(in thousands)

$1965,578
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EMPLOYEES

24,342

15,327
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To Our Stockholders:

Since our inception, Cognizant clients have seen us

as their partner. Their partner in building stronger

businesses, their partner helping realize both short-term

and long-term process improvements and their partner

in achieving business results.

In 2008, a time of severe economic
challenge and uncertainty around the
globe, our clients relied on us more than
ever. We have been a partner in helping
our clients respond to volatile business
conditions by providing solutions to
strengthen their market position. Whether
in times of strong economic growth or
economic uncertainty, we have remained
true to our promise by helping our clients
drive cost savings, increase operational
efficiency and prepare their businesses
to master challenges and maximize
opportunities.

By remaining relevant to our clients and
further enhancing our proven value
proposition, Cognizant delivered strong
operating and financial performance in
2008. We produced industry-leading
growth, extended the geographic reach of
our business, strengthened our offerings in

numerous fields of expertise and broadened

our base in a range of industry sectors.
Most importantly, we remained focused on
providing the services and strategies that
allow Cognizant to “shine through the fog”
- showing clients the way to navigate these
turbulent times and strengthen their
position for the future.

Industry-Leading Growth

Revenue reached $2.8 billion in 2008,
increasing 32 percent over the prior year,

a markedly higher growth rate than that of
our industry peers. GAAP net income rose
to $430.8 million, or $1.44 per diluted share,
compared with earnings of $350.1 million,

or $1.15 per diluted share for 2007. Diluted
earnings per share on a non-GAAP basis,
excluding stock-based compensation expense
and stock-based Indian fringe benefit tax
expense, were $1.59, increasing from $1.27
for the previous year.

A significant driver of our growth in recent
years has been the diversification of our
geographic markets. In particular, we gained
traction in our efforts to build our client base
in Europe, where major corporations have
increasingly come to recognize the benefits
of global sourcing. In 2008, our European-
based business grew to 19.2 percent of total
revenues, North America represented 79.1
percent and the rest of the world, primarily
Asia, accounted for the balance. The
expansion of our offerings into areas such
as Business Process Outsourcing (BPO),
Knowledge Process Outsourcing (KPO)

and IT Infrastructure Management also
contributed to our strong performance.
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STOCKHOLDER LETTER

Despite the deteriorating worldwide economic
environment, our business model proved resilient as
we continued to deliver strong results.

This was due, in part, to our efforts to
improve employee utilization and the
efficiency of our business. Accordingly,
headcount grew much more slowly than
revenue, increasing approximately 11 percent
to 61,700 as of December 31, 2008.

We ended the year with a strong balance
sheet, including over $924 million of cash,
short-term and long-term investments. We
believe this is a significant buffer against
the economic headwinds that the world is
currently facing.

LEADERSHIP... in Global Delivery
Cognizant has been a leader in creating a
platform to enable our delivery centers
around the world to virtually collaborate
on client work in a “frictionless” manner. In
2008, we continued to broaden our global
delivery footprint and integrate our delivery
centers into this platform, which we call
Cognizant 2.0. Our clients have embraced
this approach - over 3,000 projects have
used or are using our Cognizant 2.0 platform,
including both new client engagements and
existing projects.

Our global delivery centers continue to be
in expansion mode, and we now have more
than 50 facilities around the world. In
response to the rapid growth of our
European business, we established a global
delivery center in Budapest, Hungary last
year. Originally created to support our
relationship with AstraZeneca, our Budapest
delivery center has since been expanded to
serve clients in such diverse industries as
consumer goods and financial services. In
India, we are proceeding with our ongoing
infrastructure expansion. We have further
expanded client service activity at our
Shanghai, China delivery center, where
headcount now exceeds 800. Also gaining
traction is our center in Buenos Aires,
Argentina, which was established to facilitate
our work with Kimberly-Clark Corporation
and now serves additional clients in sectors
such as consumer goods, retail and financial
services. We have continued to invest in
facilities in the U.S., where our multiple
delivery centers house team members
working in close proximity with our clients.

DELIVERY CENTER
EXPANSION IN 2008

Our delivery center in Buenos
Aires, Argentina, established
to facilitate our work with
Kimberly-Clark Corporation,
now serves additional clients
in consumer goods, retail,

and financial services. The Budapest, Hungary

center, originally created to
support our relationship with
AstraZeneca, now provides
services to a number of other
European clients.

Cognizant's China delivery
center in Shanghai, has
expanded to more than
800 employees.

@/

In India, we are
proceeding with the
current phase of our
ongoing expansion.
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Around the world our presence has grown
significantly and we now operate in Asia,
Europe, North America and South America.

DIRECTION... through

Enhanced Services

Our investment in building new horizontal
practices has enabled us to provide greater
value for our clients. Services such as KPO,
BPO, IT Infrastructure Management and
Consulting are among our fastest growing
areas and give us additional means to move
a client's business in a positive direction.
Intellectual arbitrage - the ability to access
top talent cost-effectively on a global scale
and to leverage that talent to achieve
dramatic business outcomes - is something
that we have fully embraced over the years.
Our BPO and IT Infrastructure Management
and Consulting practices demonstrate an
important transition in outsourcing, the shift
from cost arbitrage to true intellectual
arbitrage.

In Europe, we are partnering with T-Systems,
a division of Deutsche Telekom, in a systems
integration alliance designed primarily to
serve the needs of European clients with
global delivery requirements. The alliance
combines the onsite and offshore expertise
of Cognizant and T-Systems across several
industry sectors, thus providing clients with
a powerful front-end rooted in the local busi-
ness environment, along with access to the
best global talent and delivery resources of
both organizations.

Continuing the expansion of Cognizant's
SAP® practice, we established a “Touchstone
Center” at our facility in Bangalore late in
2008. The new center will enhance our
ability to use service-oriented architecture
to support SAP solutions, providing an
environment in which we can develop
prototypes for various customer scenarios
and perform interoperability studies. The
creation of the Touchstone Center reflects
our alignment with SAP and our commitment

to building on that relationship to provide
exceptional domain-specific solutions to
our clients.

We have continued our Oracle relationship,
providing end-to-end applications solutions
that allow clients to realize the benefits of
the Oracle E-Business suite across their value
chain. Cognizant has a global network of
professionals who can assess client require-
ments and implement or upgrade solutions
drawn from the full suite of Oracle products.
We recently launched two dedicated

labs based on Oracle Solutions: one for
Fusion Middleware and another for Edge
Applications. Early in 2009, we deepened
our industry-specific expertise in Oracle
solutions by acquiring Active Intelligence, a
systems integration consultancy specializing
in Oracle Retail applications in such areas as
merchandising, supply chain/logistics, store
operations and corporate strategy.

The further development of a significant
consulting capability continues to be a key
achievement. Several years ago we formal-
ized our consulting capabilities as Cognizant
Business Consulting, initially drawing upon
our technology heritage to provide higher-
level advice on IT strategy, horizontal process
improvement and vertical industry best
practices. Our 2008 acquisition of Strategic
Vision Consulting Inc. (SVC) reflects our
further evolution to a more industry-specific
consulting model. A leading Los Angeles-
based management and technology
consulting firm serving the media and
entertainment field, SVC helps clients such
as major film studios, broadcasters and
interactive media companies respond to the
challenges and opportunities arising from
the digital transformation of the industry.
The addition of SVC gives us greater critical
mass in the media and entertainment space,
and clearly demonstrates our intention to
build a market leadership position.

2008 TOTAL REVENUE
BY INDUSTRY

Manufacturing/
Retail/Logistics

15.8%

Healthcare
24.4%

Financial
Services
45.6%

a

Communications,
Media and
Information
Services, and
High Technology
14.2%
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AWARDS AND
RECOGNITION

FORTUNE

Cognizant joined the ranks

of Fortune magazine's “Most
Admired Companies” at #3 in
the Infotech Services category.

BusinessWeek

Cognizant ranked 3ist in
the BusinessWeek 50, the
magazine's annual listing
of “Corporate Performers"
across the 10 sectors that
make up the S&P 500.

Cognizant hit #7 on the
Forbes Fastest Growing Tech
Companies list and is the only
company to make the list for
the past six years.

STOCKHOLDER LETTER

The ability to perform in a tough economic climate is the

true test of any company’s business model.

FOCUS... on Clients' Businesses

We believe Cognizant has performed well
because our clients recognize that we are
truly their partners - and that we have a
passion to see their businesses survive and
thrive. Many of the enhancements we have
made to our service offerings in recent years
- such as the addition of more business
analysts to our teams, the expansion of
our Consulting practice, and the roll-out of
Cognizant 2.0 - have been in response to
input from clients about how we can add
even more value in helping to grow their
businesses.

Clients respond positively to our alignment
with their goals, as reflected in the fact
that we experienced revenue growth in
every industry sector during 2008. In the
Healthcare and Life Sciences segment,
which had a 36 percent increase in revenue,
major client wins included an expansion

of our relationship with AstraZeneca and
Health Net, Inc. Our Manufacturing, Retail
and Logistics segment grew revenues by
38 percent, as we won assignments such as
Continental AG's engagement of Cognizant
and T-Systems to jointly provide application
management services to support the R&D
group in its tire business. In Financial
Services, the industry hit earliest and
hardest by the financial crisis, we delivered
a 28 percent increase in revenues last year.
We are proud that KeyCorp, one of our
prominent financial services clients, named
us “Technology Vendor of The Year" for
enterprise technology development.
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Our strong commitment to excellence in
each of our industry practices has been
recognized by a number of independent
sources. In 2008, Cognizant was rated 12th
among the FinTech 100, a respected ranking
of technology providers to the financial
services industry. We were named the 11th
largest healthcare IT provider by Healthcare
Informatics magazine. And Consumer Goods
Technology magazine ranked us 3rd among
the top 10 IT services providers to the
consumer packaged goods industry.

Transparency and Integrity
Transparency is essential and fundamental
to our business. Stockholders and others
must be able to trust in the integrity of

our management, operations and financial
reports. As this takes on greater importance
during times of economic uncertainty, | want
to underscore our dedication to corporate
governance and transparency.

Cognizant management, overseen by an
independent Board of Directors, assumes
full responsibility and accountability for
providing timely, accurate and complete
financial statements that fairly present our
operations. As a U.S.-based company, we
comply with all relevant securities requla-
tions. We are committed to conducting

our affairs ethically, in accordance with the
highest personal, professional and corporate
standards, which is supported by an effective
system of internal controls.
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Challenge and Opportunity

By no means do we underestimate the harsh
economic realities that lie ahead in 2009.
Discretionary spending by companies will

be cut back, although we expect clients will
continue to fund programs that produce real
benefits in terms of cost savings or stronger
operations. Thus, we remain confident in our
ability to perform well in a hostile business
environment by maintaining our commitment
to delivering value to all of our client
relationships.

Cognizant is uniquely suited to partner with
clients, to help them address the current
financial challenges and position their
businesses for the next wave of opportuni-
ties. Clearly, much of the focus of companies
right now is on cost efficiency, as economic
pressures require them to “do more with
less.” In this context, outsourcing and
particularly our highly results-oriented
approach, provides a compelling solution.
The benefits of a relationship with Cognizant
often begin to appear in the early stages of a
client engagement, underscoring our ability
to deliver a strong “return on outsourcing.”

The present economic turmoil does not alter
the fact that many industries are facing
profound changes in their businesses.

One clear example is the adoption of

bank charters by several major financial
institutions, which will require a significant
restructuring of their business models.
Pharmaceutical companies must cope with
the reality of fewer blockbuster drugs in their
R&D pipelines. Media and entertainment
companies face a trend toward digitization
that affects the content, marketing and

distribution of their products. Far-sighted
management teams, in these and other
industries, understand that they cannot
afford to put their investments in the future
"on hold" simply because of present difficult
circumstances.

Our confidence in the Cognizant model is
based on the fact that we can be equally
effective for both types of clients: those that
must generate near-term cost savings and
those seeking a strategic partner to help
them transform their business to ensure
long-term success. We remain committed

to making Cognizant as valuable as possible
to our clients: investing in new services

and global delivery resources, hiring and
retaining the best talent, and maintaining a
culture that empowers our people to do their
best work. We are continually striving to
create and capture opportunities for our
clients, stockholders and employees, and

we thank you for your support.

Sincerely,

T /ujg..,

Francisco D'Souza
President and Chief Executive Officer

~7

Francisco D'Souza
President and
Chief Executive Officer
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Cognizant in 2008

Fortune

Cognizant was proud
eee0c0cs0c0ce0sccscce tO join the Fortune 1000
at #864.

Publicly-traded for

We celebrated

our tenth year as

apub”cly-traded 0000000 ccccccccce oo
company listed

on NASDAQ.

years.

Industry-leading

Each business segment
ee00c0ev00seeccccccce gchieved greater than
28% revenue growth.

annual revenue
growth.

Over
Including our newest
delivery center in
Budapest, Hungary,

we now have over
50 delivery or

IT development
facilities worldwide.

facilities worldwide.
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UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
Washington, DC 20549

FORM 10-K

FOR ANNUAL AND TRANSITION REPORTS
PURSUANT TO SECTIONS 13 OR 15(d) OF THE
SECURITIES EXCHANGE ACT OF 1934

(Mark One)
ANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE
ACT OF 1934
For the fiscal year ended December 31, 2008
OR
[[] TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE
ACT OF 1934
For the transition period from to

Commission File Number (0-24429

COGNIZANT TECHNOLOGY SOLUTIONS CORPORATION

(Exact Name of Registrant as Specified in Its Charter)

Delaware 13-3728359
(State or Other Jurisdiction of (I.R.S. Employer
Incorporation or Organization) Identification No.)

Glenpointe Centre West, 500 Frank W. Burr Blvd.,

Teaneck, New Jersey 07666
(Address of Principal Executive Offices) (Zip Code)

Registrant’s telephone number, including area code: (201) 801-0233

Securities registered pursuant to Section 12(b) of the Act:
Title of each class Name of each exchange on which registered
Class A Common Stock, $0.01 par value per share The NASDAQ Stock Market LL.C
Securities registered pursuant to Section 12(g) of the Act:

Preferred Share Purchase Rights
(Title of Class)

Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities
Act. Yes [ ] No

Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the
Act. [] Yes No

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities
Exchange Act of 1934 during the preceding 12 months (or for such shorter period that the registrant was required to file such reports), and
(2) has been subject to such filing requirements for the past 90 days. Yes [ ] No

Indicate by check mark if disclosure of delinquent filers pursuant to Item 405 of Regulation S-K (§229.405 of this chapter) is not
contained herein, and will not be contained, to the best of registrant’s knowledge, in definitive proxy or information statements
incorporated by reference in Part III of this Form 10-K or any amendment to this Form 10-K.

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, or a smaller
reporting company. See definitions of “large accelerated filer,” “accelerated filer” and “smaller reporting company’” in Rule 12b-2 of the
Exchange Act. (Check one):

Large accelerated filer Accelerated filer [ ]

Non-accelerated filer [] (Do not check if a smaller reporting company) Smaller reporting company [ ]

Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Act). [ ] Yes No

The aggregate market value of the registrant’s voting shares of common stock held by non-affiliates of the registrant on June 30,
2008, based on $32.51 per share, the last reported sale price on the NASDAQ Global Select Market of the NASDAQ Stock Market LLC
on that date, was $9,442.832,786.

The number of shares of Class A common stock, $0.01 par value, of the registrant outstanding as of February 17, 2009 was
291,759,485 shares.

DOCUMENTS INCORPORATED BY REFERENCE

The following documents are incorporated by reference into the Annual Report on Form 10-K: Portions of the registrant’s definitive
Proxy Statement for its 2009 Annual Meeting of Stockholders are incorporated by reference into Part III of this Report.



www.reportjunction.com
http://www.reportjunction.com

RePOPL L)sunction.com

www.reportjunction.com


www.reportjunction.com
http://www.reportjunction.com


<<
  /ASCII85EncodePages false
  /AllowTransparency false
  /AutoPositionEPSFiles true
  /AutoRotatePages /None
  /Binding /Left
  /CalGrayProfile (Gray Gamma 2.2)
  /CalRGBProfile (sRGB IEC61966-2.1)
  /CalCMYKProfile (U.S. Web Coated \050SWOP\051 v2)
  /sRGBProfile (sRGB IEC61966-2.1)
  /CannotEmbedFontPolicy /Warning
  /CompatibilityLevel 1.3
  /CompressObjects /Off
  /CompressPages true
  /ConvertImagesToIndexed true
  /PassThroughJPEGImages false
  /CreateJobTicket false
  /DefaultRenderingIntent /Default
  /DetectBlends true
  /DetectCurves 0.0000
  /ColorConversionStrategy /LeaveColorUnchanged
  /DoThumbnails false
  /EmbedAllFonts true
  /EmbedOpenType false
  /ParseICCProfilesInComments true
  /EmbedJobOptions true
  /DSCReportingLevel 0
  /EmitDSCWarnings false
  /EndPage -1
  /ImageMemory 1048576
  /LockDistillerParams true
  /MaxSubsetPct 100
  /Optimize true
  /OPM 1
  /ParseDSCComments true
  /ParseDSCCommentsForDocInfo true
  /PreserveCopyPage true
  /PreserveDICMYKValues true
  /PreserveEPSInfo false
  /PreserveFlatness true
  /PreserveHalftoneInfo false
  /PreserveOPIComments false
  /PreserveOverprintSettings false
  /StartPage 1
  /SubsetFonts true
  /TransferFunctionInfo /Apply
  /UCRandBGInfo /Preserve
  /UsePrologue false
  /ColorSettingsFile (Color Management Off)
  /AlwaysEmbed [ true
  ]
  /NeverEmbed [ true
  ]
  /AntiAliasColorImages false
  /CropColorImages true
  /ColorImageMinResolution 150
  /ColorImageMinResolutionPolicy /OK
  /DownsampleColorImages true
  /ColorImageDownsampleType /Average
  /ColorImageResolution 100
  /ColorImageDepth -1
  /ColorImageMinDownsampleDepth 1
  /ColorImageDownsampleThreshold 1.00000
  /EncodeColorImages true
  /ColorImageFilter /DCTEncode
  /AutoFilterColorImages true
  /ColorImageAutoFilterStrategy /JPEG
  /ColorACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /ColorImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000ColorACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000ColorImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasGrayImages false
  /CropGrayImages true
  /GrayImageMinResolution 150
  /GrayImageMinResolutionPolicy /OK
  /DownsampleGrayImages true
  /GrayImageDownsampleType /Average
  /GrayImageResolution 100
  /GrayImageDepth -1
  /GrayImageMinDownsampleDepth 2
  /GrayImageDownsampleThreshold 1.00000
  /EncodeGrayImages true
  /GrayImageFilter /DCTEncode
  /AutoFilterGrayImages true
  /GrayImageAutoFilterStrategy /JPEG
  /GrayACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /GrayImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000GrayACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000GrayImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasMonoImages false
  /CropMonoImages true
  /MonoImageMinResolution 1200
  /MonoImageMinResolutionPolicy /OK
  /DownsampleMonoImages true
  /MonoImageDownsampleType /Average
  /MonoImageResolution 300
  /MonoImageDepth -1
  /MonoImageDownsampleThreshold 1.00000
  /EncodeMonoImages true
  /MonoImageFilter /CCITTFaxEncode
  /MonoImageDict <<
    /K -1
  >>
  /AllowPSXObjects false
  /CheckCompliance [
    /None
  ]
  /PDFX1aCheck false
  /PDFX3Check false
  /PDFXCompliantPDFOnly false
  /PDFXNoTrimBoxError true
  /PDFXTrimBoxToMediaBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXSetBleedBoxToMediaBox true
  /PDFXBleedBoxToTrimBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXOutputIntentProfile (None)
  /PDFXOutputConditionIdentifier ()
  /PDFXOutputCondition ()
  /PDFXRegistryName ()
  /PDFXTrapped /False

  /CreateJDFFile false
  /Description <<
    /CHS <FEFF4f7f75288fd94e9b8bbe5b9a521b5efa7684002000410064006f006200650020005000440046002065876863900275284e8e55464e1a65876863768467e5770b548c62535370300260a853ef4ee54f7f75280020004100630072006f0062006100740020548c002000410064006f00620065002000520065006100640065007200200035002e003000204ee553ca66f49ad87248672c676562535f00521b5efa768400200050004400460020658768633002>
    /CHT <FEFF4f7f752890194e9b8a2d7f6e5efa7acb7684002000410064006f006200650020005000440046002065874ef69069752865bc666e901a554652d965874ef6768467e5770b548c52175370300260a853ef4ee54f7f75280020004100630072006f0062006100740020548c002000410064006f00620065002000520065006100640065007200200035002e003000204ee553ca66f49ad87248672c4f86958b555f5df25efa7acb76840020005000440046002065874ef63002>
    /DAN <>
    /DEU <>
    /ESP <>
    /FRA <>
    /ITA (Utilizzare queste impostazioni per creare documenti Adobe PDF adatti per visualizzare e stampare documenti aziendali in modo affidabile. I documenti PDF creati possono essere aperti con Acrobat e Adobe Reader 5.0 e versioni successive.)
    /JPN <>
    /KOR <FEFFc7740020c124c815c7440020c0acc6a9d558c5ec0020be44c988b2c8c2a40020bb38c11cb97c0020c548c815c801c73cb85c0020bcf4ace00020c778c1c4d558b2940020b3700020ac00c7a50020c801d569d55c002000410064006f0062006500200050004400460020bb38c11cb97c0020c791c131d569b2c8b2e4002e0020c774b807ac8c0020c791c131b41c00200050004400460020bb38c11cb2940020004100630072006f0062006100740020bc0f002000410064006f00620065002000520065006100640065007200200035002e00300020c774c0c1c5d0c11c0020c5f40020c2180020c788c2b5b2c8b2e4002e>
    /NLD (Gebruik deze instellingen om Adobe PDF-documenten te maken waarmee zakelijke documenten betrouwbaar kunnen worden weergegeven en afgedrukt. De gemaakte PDF-documenten kunnen worden geopend met Acrobat en Adobe Reader 5.0 en hoger.)
    /NOR <>
    /PTB <>
    /SUO <>
    /SVE <>
    /ENU (Use these settings to create Adobe PDF documents suitable for reliable viewing and printing of business documents.  Created PDF documents can be opened with Acrobat and Adobe Reader 5.0 and later.)
  >>
>> setdistillerparams
<<
  /HWResolution [2400 2400]
  /PageSize [612.000 792.000]
>> setpagedevice




