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Bullding Networks for People

Our Vision 8 Mission

Empowering Businesses and Individuals to harness the
Power of Converged Communications by providing
Appropriate Networking Solutions at the Right Time
and Right Value.

To follow our company motto ‘Building Networks for
People’, to continuously meet the global networking
and connectivity needs of Digital Home consumers,
Small Office Professicnal, Small and Medium-Sized
Business and Enterprise Environments.
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Disdlaimer / Forward Lookdng Statemant

In this Annual Report we have disclosed forward looking information to enable investors to comprehend our prospects and take
informed investment decisions. This report and other statements- written and oral that we periodically make, contains forward
looking statements at that set out anticipated results based on the managements plans and assumptions. We cannot guarantee
that these forward- looking statements will be realised, although we believe we have been prudent in assumptions. The
achievement of results is subject to risks in uncertainties and even inaccurate assumptions. Should known or unknown risks or
uncertainties materialise or should underlying assumptions prove inaccurate, actual results could vary materially from those
anticipated, estimated or projected. Readers should bear this in mind. We undertake no obligation to publicly update any forward
looking statements, whether as a result of new information, future events or otherwise.
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A Note from the Chairman’s Desk

“A jug fills drop by drop.”
- Bodhisattva

Dear Fellow Stakeholders

With the words of wisdom of the Bodhisattva as an inspiration, it is with humility that I write to youin ayearthatina
way heralds a new erafor us.

With a unique identity post the de-merger of the erstwhile Indian company, D-Link (India) Limited is now a renewed
part of the multinational D-Link Corporation, which has a strong global footprint across with 158 local sales offices
in 71 countries specializing in networking and communications area.

Success in a Challenging Environment

Amidst a challenging global economic environment, the Indian economy grew by 7.4 per cent in 2009-10 on the
back of the strong performance of the networking infrastructure development projects, manufacturing sector, and
positive agricultural growth. These growth numbers have been achieved at a time when many of the developing
economies are struggling with debt crisis and financial meltdowns.

Global IT spending also was adversely affected. Fortunately, with signs of a recovery, it is forecasted to reach USD 3.4
trillion in 2010, a 4.6 percent increase from 2009, and is further expected to grow steadily in 2011 to surpass USD 3.5
trillion, a 4.2 percent increase from 2010, according to Gartner.

In India, Information Technology spending is estimated to grow by 14 per cent in 2010 to USD 67 billion on higher
investments by retail, utility firms and Government departments, in accordance with Gartner.

Against this backdrop, our company reported net sales of Rs. 13,279.23 lakhs. The operating margin was 6.8%, a 200
basis points increase as EBITD stood at Rs. 1090.01 lakhs on account of exchange gain. Net Profits stood at
Rs 718.61 lakhs.

Unique End to End Solution Provider

The IT market in India, including computer hardware, software, IT services and telecom, is expected to increase to
about USD 89 billion in 2013, posting a compounded annual growth rate of 11 per cent from 2009. Needless to say,
with networking as the backbone of the IT industry, we are set to benefit from the improving prospects of the IT
industry and IT spending.

Being one of the few companies in the segment to offer end-to-end products, we find broad based acceptance
across verticals and we are very well positioned to grab this opportunity. What fortifies my conviction in the
potential we have, is the fact that we are an award-winning designer, developer and planner of networking,
broadband, digital electronics, voice, data and video communications solutions for the Enterprise, Small to Medium
Business (SMB), Small Office/Home Office (SOHO), Workgroup and household/consumer.

One of the key strengths of D-Link (India) Limited is its innovative marketing strategy and it has been tried and
tested at various programs and road shows that we have undertaken. Channel partners have been an important
integral part of our successful operations and we continue to look to them as our growth catalysts.

D-Link (India) Limited
Annual Report 2009 - 2010 | Page 05

Building Networks for People



A Note from the Chairman’s Desk

The Road Ahead

Our future growth strategy is two-folded. Firstly, we will focus on improving and expanding our current products
portfolio with better technologies. Secondly, we will focus on developing solutions to support future applications.
We believe that networking constitutes the center of the connected world which will be enabled through Wi-Fi and
3G and we are working towards offering new products for the same. In the consumer space, we have products like
Boxee box, Pebble etc, which are likely to be launched in India as well, and their market potential is very promising.

D-Link (India) Limited today is also one of the key players in the Enterprise Segment. As we will stay tuned on
evolving cur technology, we will keep up our debut record of new enterprise solutions from time-to-time. Although
our current focal point targets on SMB names in the enterprise sector, we remain committed to expanding our
business in consumer sector as well as different industry verticals.

Vote of Thanks
I must acknowledge here that our past achievement and our plans for the future must be significantly credited to
the unconditional support of our partners which encompasses our customers, shareholders, bankers, vendors,

channel partners and employees.

1 take this opportunity to thank each one of you and look forward to your continued support to take the new
D-Link {India) Limited to the next dimension of growth.

Yours sincerely,

A. P. Chen
Chairman

",

s for WUF- aople

-
—

D-Link (India) Limlted
Bullding Hetworks for Pecple Annual Report 2009 -2010 | Page 06



OXZ-002L

— e

5686006000008

& v

D-Ling

u\iiu;,aq'
AL TITT
ailtttt!tq.g“ut.a*a‘a.‘m“e‘_“.‘éu

LY

i‘\;;;‘“ﬁ
.ﬁ.|".‘

—e

! al.cnnq.v:933!Hﬁﬁ'"i.‘l“...l"'.‘...l
= = ———

| MR IR RN AN e N U NP BRI

7200-CM1 - s

W 3 L.
e [ iy |

gPdseEadiNROERERERADONE
| .Il.o'l...l‘l...........!‘...l' eSS REREQeEOIERRERE

90000000200

7200-24

s S W S S

"..ll-ll.lllllll!.

!t!ill!!!!!!liﬁseu

(© . l.l.!‘l.l'i‘i'l'l.l‘l.l-l.l.l.l'..
8







nmdinwm

mmmummummm Its competitive edge lles In the fact that it lsa
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validation standards. This ensures shortened testing process and resultant reduction in test and warranty
m mmwmmmmmmﬂuwm  we have been consistently
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technologles, and specific industries and always try to feel the pulse of the technological changes happening
across the globe. We have worked on and keep working on technology updates and upgrades.”

growth, opiimize systems performance and reduce costs. Adoption of web 2.0 technology has facilitated
increased knowledge sharing and more effective marketing using social networking platforms. This calls for
better networking technologles and solutions.”
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MD’s Musings...

“Internet security & data security are a priority for most IT users today and we forsee tremendous opportunities in this
area. Our focus area encompuasses enhancing the security features of our existing product lines in addition to tapping
the opportunity presented by an increase in demand for our Surveillance products. This translates into increasing
consumption from audit services to security products like UTM, to physical security like IP Surveillonce & Access

security”

“With increasing popularity of Web 2.0 and applications built around it, technology is gaining greater importance as a
catalyst for revenue generation across businesses. This fortifies the demand for networking products.”

“ Connectivity options for users are increasing from both the technology and the availability point of view. Products
from our company make it possible for users to avail of network connectivity through Wi-Fi and better security features
on account of VPN.

“With respect to industry verticals, we forsee good demand from verticals like Government, Education, Retail ,
Manufacturing BFS, Telecom and ITeS. Our business model is well diversified in terms of our client base which is across
industries”

“One of the key strengths of D-Link (India) Limited is its innovative marketing strategy and within that its channel
centric approach and our initiatives have been successful in terms of enhancing our sales and pushing our products.
Going forward, we see them as an important ingredient in meeting our corporate objectives”

‘As a responsible corporate citizen, we have developed D-Link (India) Limited Green technology which ensures upio
80% savings in enerqgy costs. We never use materials considered hazardous and afl our prodticts fully comply with the
EU's RoHS Directive to protect both our customers and the environment”

“As per the EU's WEEE initiatives, recycling is a way of life at D-Link (India) Limited and we are the first networking
company to be registered as ENERGY STAR partners, a global initiative to reduce greenhouse-gas emissions, ensuring
that our power adapters now comply with strict energy-efficiency guidelines. We are also g TUV 5 STAR rated
company.”

“The next stage of evolution of the Company is to put in place an integrative mechanism that sustains our competitive
advantages and empowers the organization with the capabilities and size to be a winner in the markeis in which we
operate”

Yours sincerely,

Gary Yang.
Managing Director

D-Link (India) Uimited
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