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Dear Shareholders,

I take this opportunity to congratulate you all for the
upgradation of our company to Schedule-B PSU from

Schedule-C PSU. Indeed this is a great encouragement

provided by the Government as a recognition of the

relentless efforts put in by the employees of the company. I

am sure such a pat on the back would motivate our

employees to work even harder to take our company to

greater heights.

It gives me immense pleasure to inform you that despite

adversities and contrary to our own apprehensions, our

company has managed to register an increase in the profits

over last year. Profit for the year 2006-07 has been Rs.59 Cr

41 thousand as against last year's profit of Rs.54 Cr 67 lakhs

71 thousand. Though the increase is marginal it is

nevertheless laudable given the circumstances.

Since the loss of naptha business from M/s Haldia
Petrochemicals Ltd. in the marketing division last year;
resulting in substantial fall in business, the company has
been making continuous endeavors to arrest the fall theo

business by exploring new business opportunities and it is
heartening to know that our effort seem to be finally
yielding fruits as we have managed to introduce 10 new
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customers which has helped us to partially meet up the loss.
I am confident that with time we will be able to come out of
this totally and regain our earlier position. Some external
factors like strengthening of the Rupee against US Dollar
have also had adverse effects on our business.

It is also a matter of great pleasure that the directors have
recommended a final dividend of 540% on equity capital as
against last years' total dividend of 498%.

In the corning financial year we are not very optimistic
about the increase in the sale of scrap to any significant
extent, though efforts are being continuously made by us.
We are hoping for a marginal increase in the sale of
manganese ore and ferro manganese. The volume of coal
on offer is also expected to remain the same though a new
policy on the unveil may result in some increase. In the
marketing division a few new customers are expected to be
roped in. Though small, these customers are expected to
enhance the volume of business in the marketing division
to some extent.

In 2007-08 we managed to get our first e-procurement
order worth Rs. 800 Cr but due to the competitiveness in
this field the income generated from e-procurement in the
year may only be about Rs.5 Cr. at best.

In its attempt to diversify in order to keep pace with the
growing competiton, MSTC has mooted a few proposals
for joint ventures in diffetent fields with some viable
companies about which the shareholders will be updated
from time to time.

I would like to conclude by saying that in this era of cut
throat competition, MSTC has managed to hold its own
over the years primarily due to the non relenting efforts of
the employees and continuous support and encouragement
of the shareholders and I hope that in the coming years also
we will continue to see the perfect blend of these two
elements enabling MSTC to break new grounds and achieve
higher goals.

With Best wishes.

Malay Sengupta

Chairman cum Managing Director
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Decade at a Glance

1
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All Figures in Rs. Crores
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The Shareholders

MSTC Limited.

Directors are pleased to present the 42nd Annual

Report of the business and operation of the company

together with audited accounts and auditors report for the

year ended 31 st March, 2007..

MARKETING

In the area of marketing, we have achieved a total business of

Rs. 4235 Cr. approximately, which includes export of

Rs.27.39 Cr. also. The comparable figure for the last year is

Rs. 4552 Cr. and thus this year the fall in business is around

- 6.96%. Compared to last year's fall in business of around

19%, this year we have been able to arrest the fall in business

to great extent.

The fall in business is primarily due to loss of naphtha

business from M/s. Haldia Pretrochemicals Ltd., which was

to the tune, of Rs. 1739 Cr. in the previous year. The loss in

business has been partially met up by introduction of around

10 new customers and initiation of import: of crude oil. The

product basket also has been increased.

—This year the share of business of HR coils and Lam Coke

was at 25% and 23% respectively. The HBI/DRI, Iron Ore

- &c Pellets together also accounted for 24% of the volume of

business. Thus the main thrust of business remained with

raw-materials accounting for more than 50% together with

Steel Scrap.

Another factor of the decrease in business is the

strengthening of Rupee against US Dollar. Since we work on

back-to-back basis with actual users, the volume remaining

i same, with the strengthening of the Rupee, the import value

L decreases, However, our domestic sourcing business has

increased by around 134% in this year as against a decrease in

imports by about 27.51 % compared to previous year.

The service charge income this year is Rs. 41.47 Cr.

compared to Rs.42.00 Gr. in the previous financial year,

which remained more or less at the same level.
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SELLING AGENCY

In this Division all the Branches and Regions have achieved

their targets resulting in a record sale of Rs. 1180 Cr. of scrap

as against Rs. 1045 Cr. in the previous year. This includes the

sale of Rs.38 Cr. Manganese Ore and Ferro Manganese.

Besides, under the e-Auction, e-Booking scheme for Coal

India, a sale of Rs. 2315 Cr. have been achieved against a

figure of Rs. 2184.9 Cr. the year before. Thus, the total sale by

the Selling Agency Division has

been Rs.3495 Cr. as against Rs.

3230 achieved the year before.

Out of this total sale of Rs.3495

Cr., e-Sales account for Rs.3021

Cr. The total service charge

income from Selling Agency

Division is Rs.43.76 Cr. as against

Rs.50 Cr. earned last year. The fall

in income is largely because of the

fall in the service charge rate from Coal India for e-Booking

and also because it has been decided to provide Rs.6 Cr.,

which is outstanding from Coal India. This outstanding has

arisen because of the bonus receivable by MSTC. which is

linked with the lifting of coal and the failure of many of the

coal subsidiaries to provide the lifting status even after the

gap of one year. Although, it is hoped that a significant part

of Rs.6 Cr. will ultimately be recovered but that will be taken

into account as and when the lifting status is received.

PROSPECTS FOR THE NEXT YEAR

The sale of scrap has reached more or less a plateau.

Although efforts are being made to get some private sector

business and also some business from the Railways, but the

total volume of sales is unlikely to increase significantly.

There will be a modest increase of sale in Manganese Ore

and Ferro Manganese to the tune of Rs. 20 to Rs.30 Cr. The

volume of coal being offered so far is more or less at par with

last year's figure. However, a new policy is likely to be

unveiled and the quantity offered may increase. In the

Marketing Division a number of new parties are expected to

be roped in, although mostly small ones, but, it is expected
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