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PROGRESSING WITH OPTIMISM 
Given the overall slowdown in the sector for the last 
couple of years, Peninsula Land has not remained 
totally isolated from the volatility in the real estate 
market. Notwithstanding challenges, we are focusing on 
the completion of ongoing projects. We firmly believe that 
in the long run, sound execution is critical to the success 
of India’s real estate sector. 

Our approach for long-term value 
creation is to gradually evolve our 
business model and adapt to new 
realities. We are confident that 
our strategies will translate into 
encouraging outcomes in the coming 
years and allow us to get back on 
the growth path to achieve our 
overarching vision.

Our unflinching focus on execution, 
quality and timelines gives us 
invaluable credibility with our 
customers.  We are committed to 
timely delivery of projects with a 
detailed project development and 
execution roadmap to accelerate 
turnarounds. We are optimistic that 
fast-track construction, effective 
project management and timely 
delivery of projects will help us 
achieve better performance in 
the coming years.
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INTRODUCING PENINSULA LAND 

Building with foresight 
and fortitude 
We are acclaimed for creating projects which are at par with international standards. With the development of many 
landmark projects since our inception in 1997, we continue to bring industry-leading value to our customers.

Our strong corporate governance and sharp project management acumen are complemented by years of experience 
in the real estate sector. We conduct appropriate scenario analysis to map potential and emerging risks in the sector, 
with consequent upside or downside impact on valuations. Our rich diversity of experience enables us to build 
breakthrough projects that redefine India’s skyline.

223
Team size 

4
Key cities in focus in 
India: Mumbai, Pune, 
Nashik and Bengaluru

6.46
million sq. ft.
Of projects under 
development 

7.82 
million sq. ft.
Of project development 
track record

20+
Years of experience

Key Facts
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Vision

To become one of the most trusted Real 
Estate Developers in India by:
•  Building distinctive sales and marketing capabilities, 

project management, developmental consultancy

•  Inculcating a high-performance culture

•  Being the partner of choice

1  Experience 
       We possess an entrenched experience spanning over two decades in project execution and 

management. Our capability to obtain timely permissions is key to faster project execution 
and consistent profitability.

2  Planning 
Our keen eye for detail helps enhance the end-user experience. Well researched 

concept planning entails direct involvement of promoters. We are known for 
accurate estimates, efficient project management and effective cost control. 

3  Long-standing relationships 
 We have established long-standing relationships with institutional 
clientele, marked by excellent pre-qualification credentials.

4  State-of-the-art technology 
Our best-in-class in-house design and engineering expertise is supported 
by sophisticated equipment, an experienced team and visionary leadership.

5  Quality compliance 
The Company delivers projects in line with international quality standards, 
derived from process discipline, leading to quality consistency. Compliance 

strengthens our sustainability in the long run. 

6  Culture of excellence 
The Company is driven by a culture of excellence - construction efficiency, 

sales and customer relationship management engagement and commitment 
to good governance. In turn, these are driven by investments in cutting-edge 

technologies, processes, robust systems and informed decision-making.

7  Qualified personnel 
We have a strong and experienced team with established and structured corporate processes. 

We possess a combination of professional poise and entrepreneurial flair. 

Strengths

1

2

3

4

5

6

7

Track record of performance
•  20 years' experience in real estate development   
•  One of the first real estate companies to get listed on BSE 
•  Developed Mumbai’s first luxurious residential tower - Ashok Towers 
• Built Mumbai's first retail mall - Crossroads 
•  Set a commercial benchmark in Lower Parel with Peninsula Corporate Park 
•  Re-development of Mumbai's first textile mill project
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OPERATIONAL HIGHLIGHTS  

Progress made 
during the year 
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PROJECTS SALEABLE  
AREA 

(SQ. FT.  
IN 000’S)

LOCATION PLL SHARE 
(%)

NO. OF  
UNITS  
SOLD#

AREA SOLD  
(SQ. FT.  

IN 000’S)#

SALES  
VALUE 

(` CRORE)#

AVERAGE  
REALISATION  

(`/ SQ. FT.)

COLLECTIONS  
(  ̀CRORE)#

Residential Ongoing

Bishopsgate 101 Mumbai 50 13 101 727 72,163 537

Celestia  
Spaces –  
PLL share

490 Mumbai 100 196 376 810 21,575 570

Carmichael 
Residences

146 Mumbai 40 18 94 739 78,741 510

Salsette 27 915 Mumbai 57 244 382 1,043 27,305 651

Ashok  
Meadows –  
Phase 1 *

507 Pune 85 336 507 253 5,003 250

Peninsula  
Heights,  
JP Nagar

620 Bengaluru 100 115 466 450 9,848 425

address 
One

918 Pune 100 1,337 786 309 3,934 138

Ashok  
Astoria  
(Phase 1) *

498 Nashik 100 299 468 164 3,509 161

Ashok 
Astoria  
(Plot Sales)

34 Nashik 100 10 31 7 2,109 3

Ashok  
Nirvaan  
(Phase 1)*

125 Lonavala 100 14 111 70 6,467 62

Ashok 
Beleza*

200 Goa 100 42 95 50 5,301 50

Ashok 
Beleza  
(Plot A & 
Others)

143 Goa 100 26 140 27 1,946 23

Total 4,697 2,650 3,557 4,649 3,380

* completed projects

# cumulative figures since inception till March 31, 2020

Ongoing Projects
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FINANCIAL HIGHLIGHTS   

Performing with  
long-term perspective   
Profit and Loss Metrics

REVENUE             (` in crore)

PROFIT AFTER TAX             (` in crore)

EBITDA             (` in crore)

EARNINGS PER SHARE (BASIC)              (in `)

FY 2015-16 303

FY 2016-17 454

FY 2017-18 513*

FY 2018-19 218

FY 2019-20 224

FY 2015-16 128

FY 2016-17 72

FY 2017-18 143*

FY 2018-19 (115)

FY 2019-20 (103)

FY 2015-16 17

FY 2016-17

FY 2017-18

FY 2018-19

FY 2019-20 (472)

(778)

(334)*

(143)

FY 2015-16 0.62

FY 2016-17

FY 2017-18

FY 2018-19

FY 2019-20 (16.90)

(27.86)

(11.95)*

5.13
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*Restated due to implementation of Ind AS 115 revenue from contract with customer w.e.f. April 1, 2017

Progressing with Optimism 

Balance Sheet Metrics 

TOTAL ASSETS (` in crore)

DEBT EQUITY RATIO

SHAREHOLDERS’ FUND               (` in crore)

(in `)BOOK VALUE PER SHARE   (in `)

FY 2015-16 3,983

FY 2016-17 4,266*

FY 2017-18 3,691*

FY 2018-19 3,273

FY 2019-20 2,540

FY 2015-16 1,855

FY 2016-17 1,689*

FY 2017-18 1,356*

FY 2018-19 578

FY 2019-20 107

FY 2015-16 0.95

FY 2016-17 1.25*

FY 2017-18 1.45*

FY 2018-19 3.06

FY 2019-20 12.16

FY 2015-16 66.42

FY 2016-17 60.51*

FY 2017-18 48.57*

FY 2018-19 20.71

FY 2019-20 3.84
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EXECUTIVE VICE-CHAIRMAN  & 
MANAGING DIRECTOR’S MESSAGE 

Building through 
challenges

Dear Shareholders,

As I share my thoughts with you in this annual letter, the world is 
unfortunately coming to terms with an unprecedented health and 
economic catastrophe. Amid overwhelming challenges in the operating 
landscape, we at Peninsula Land remain steadfast in our approach to 
long-term value creation for our customers and other stakeholders.

FY 2019-20 saw India’s GDP growth rate decline below 5%, a sharp 
slide from 6.8% in FY 2018-19. This happened owing to global trade 
uncertainties translating into limited export growth, weak consumer 
demand and investor confidence, limited credit offtake and very low 
private sector capex in the country. Despite these headwinds, when 
there were early signs of growth bottoming out, the last quarter of 
the financial year was disrupted by the COVID-19 induced lockdown, 
adversely impacting supply chains and further reducing demand. 

The lockdown dragged down economic activities across India in 
March 2020, and Peninsula Land felt the recessionary impact as well. 
The COVID-19 scenario is still evolving, and its real impact will be 
felt in the next financial year. Like all other sectors of the economy, 
real estate too will be adversely impacted due to the pandemic. In a 
sluggish economy, COVID-19 has brought unprecedented challenges. 
Nevertheless, we at Peninsula Land took necessary steps during the 
year to focus on business continuity and manage liquidity. 

Following Demonetisation, RERA and GST, the Government of India 
has tried to streamline the real estate sector. Understandably, these 
changes brought in a set of challenges for the sector. However, thanks 
to its core strengths of being self-reliant, inherent philosophy of 
providing the best and always being one step ahead of the curve, 
Peninsula land showed profound resilience and grit in facing 
these challenges.

YEAR IN REVIEW 
We sold ~199,000 sq. ft. during FY 2019-20, down from 965,773 sq. ft. 
during FY 2018-19. Sales bookings across projects stood at ` 342 crore 
during FY 2019-20 compared to ` 588 crore during FY 2018-19. 
Collections (operations and monetisation of non-core assets) were at 
` 1,159 crore for FY 2019-20, as against ` 731 crore during FY 2018-19.

Over the years, we invested 
in processes and systems, 
automated construction 
technologies and focused 
teams that translated into more
streamlined workflows.




