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oing places
Vith its recent acquisitions,
» strengthen its credentials
lobal player

Eulier t h i s year when the Banga-
ore-bascd telecom so f tware
iroduet company Suhex Sys-

ms acquired Alcatel 's l-'raud Man-
;ement Group I I : M < ; ) i t took qui te a
w in the indust ry by surprise. Af te r
I, Subex w i t h revenues of KsW crore
id Alcatel, the €2S-billion French
ant were in totally different leagues.
ir Subex though, the acquisition was
> flash iii the pan. It was part of a
?11 thought out strategy to move
ntrcstage in the global arena of its
iosen space of telecom fraud man-
ement and revenue maximisation.

Subex Systems hopes
and stature as a
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u Hn, ,hles customer base with
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p, ,KOV fivstems has nti ,

L , . — — , , *HP
the summer with we
purchase of the Fraud
Management Group
^FMG) of Frenc

equipment gia
and, in a separate
development, has
to acquire, subject to

obtaining C..B.•» di|igence, certain ass-.-
^diiabiiitiesre.tedtoUght.ndgesFraud
Centurion product Sine.

•t market leadership in the
it claims gives n > < Thjs represen
fraud management market ^^
anear_douWjng f .ns .« e r e in l9

Menon Subex
obtaining clients

Subex catapults into No, 1 position, globally
quires Alcatel s Fraud Management Group.
uns 25 additional customers, Expands presence Europe

Subex

Subex Systems unveils alumni plan
AnJ«HPray«8
Bangalore, Dec, 9

FOR Bangalore-based Subex
Systems, being an acquisitive
and a product-centric company
creates unique challenges in
the HR area.

US, the UK and Cyprus,
When Subex recently ac-

quired a division of Light-
bridge Inc. a . US-based
company, local employees in
the US expressed concerns
about an Indian company tak-

latmched an alumru
In fact, ex -employees of Subex
are wen part of ta« »ferral
programme in the company's
recruitment process.

"We encourage our former
employees to give references

www.reportjunction.com

http://www.reportjunction.com
www.reportjunction.com


SANSCO SERVICES - Annual Reports Library Services - www.sansco.net

Contents

Financial Highlights 4

Board of Directors • 6

Management Team 7

Subex 2000-2005: Triumph of Determination
and Commitment 8

Chairman's Review 10

Pioneering Revenue Maximization 13

Ranger™ FMS: Ready for Future 15

INcharge™ of Revenue Leakage 17

Events 18

From Market Leadership to Setting Standards 19

Many Moods of Subexians 20

Grooming Future-Proof Leaders 21

Subexian Pride Award Winners 2004-05 22

Subex in the Community 23

Corporate Information 24

Financials

Directors'Report 26

Report on Corporate Governance 31

Auditors' Certificate 3 5

Management's Discussion & Analysis 36

Auditors' Report 46

Balance Sheet 48

Profit and Loss Account 49

Cash Flow Statement 50

Schedules 51

Balance Sheet Abstract 63

Financial Review - Subex Technologies, Inc. 65

Financial Review - Subex Technologies, Limited 69

Consolidated Accounts

Shareholders' Information

75

-93

Annual Report 2004-05 SUBEXwww.reportjunction.com

http://www.reportjunction.com
www.reportjunction.com


SANSCO SERVICES - Annual Reports Library Services - www.sansco.net

Financial Highlights

Year ended March 31

Total revenue
*

Gross profit

Profit after tax

Basic earnings per share (Rs.)

Cash and bank balances

Investments

Total assets

Loan funds

Shareholders' funds

1,172

467

253

27.78

278

309

1,745

309

1,233

892

348

178

20.68

34

327

1,086

168

799

Product Revenues - Target vs Achieved

i I Target
11 Achieved

Product E6IDTA, Revenue Composition &
Overall Profitability

DU

0 1
11

Product Share of Pdt. Rev. Overall

EBIDTA % in Total Rev. % Profitability %

1 1 FY04

11 FY05

Product Revenue Break-up: Regions

Americas
35%

Product Revenue Break-up: Categories

Customisation Third Party Items
13% 5%

Annuity
18%

Add License
5%

New License
59%

Product Revenue Break-up: Products

RevMax Third Party
10% 5%
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MISSION STATEMENT Ensure creation of value by providing a differentiating

edge to the activities of our customers, investors,

! vendors and Subexians through technnovative solutions

while fulfilling our social obligations and maintaining

high professional and ethical standards.

VISION STATEMENT To be the leader in our areas of business through:

Total Customer Satisfaction,

Commitment to Excellence and

Determination to Succeed.

QUALITY STATEMENT Subexians are commited to achieve total customer

satisfaction by delivering high quality products that meet

the needs and expectations of our customers.

We commit ourselves to adhere to quality management

system requirements and to continually improve the same.
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Management Team

H:

A

Subash Menon,
Founder Chairman, President & CEO

Sudeesh Yezhuvath,
Chief Operating Officer

Dakshinamurthy Karra
Chief Technology Officer

Anuradha
Vice President - Engineering

^ *-f

Vinod Kumar P.

Vice President - Sales
Greg LeNeveu

Vice President - Americas
Justin Johnson

Vice President - EMEA

Sekharan Y Menon

Vice President - Professional
Services Organization

V R Suresh Rao
General Manager - Accounts,
Finance and Administration

Rajkumar C
Company Secretary &

Legal Counsel
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Subex 2000-2005: Triumph of and Commitment

FYOl FY02 FY03

• Launch of Ranger FMS

• Beta customer for Ranger FMS

• Listing in Bombay Stock
Exchange

• Commercial roll-out of
Ranger FMS

» First international
customer for Ranger FMS

• Acquisition of Magardi,
Inc., Canada

Launch of INcharge

First installation for INcharge

Revenues
(Rs. million)

557.88 592.51 706.41

Profit after tax
(Rs. million)

102.77 41.84 96.12

EPS (Rs.) 14.2 5.8? 13.12

Share of product
revenue in total
revenue (%) 30 36

Employees 90 115 154

Customers 18 22

Installations 24 54

Countries 13

FYOl FY02 FY03
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FY04 FY05

Listing in National Stock
Exchange

Becomes 2nd largest FMS
vendor in the world

• Launch of RevMax suite

• Acquisition of Alcatel's Fraud
Management Group

• Acquisition of Lightbridge's
Fraud Centurion

• Becomes the largest FMS vendor
in the world

879.25 •-'" 1165.5

177.5

20.68

257.2

27.78

45

177

39

75

19

262

69

115

37

FY04 FY05
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